The book was found

Setting Sales Appointments: How To
Gain Access To Top Level
Decision-Makers

SETTING

SALES
APPOINTMENTS

HOW TO «::%;:?%
GAIN ACCESS a5
TO TOP LEVEL
DECISION MAKERS

i
m
2
5
w
2
n
%
-0
o
Z
z
-~
in

e AT YOUR MOST DESIRED
FUTURE ACCOUNTS
* WITH YOUR COMPETITOR’S
TOP CLIENTS

SCOTT CHANNELL

' / DOWNLOAD EBOOK
< Adobe

TORRMNWD LA00S



http://overanswer.com/en-us/read-book/NvrpY/setting-sales-appointments-how-to-gain-access-to-top-level-decision-makers.pdf?r=%2BQ4hSCi%2BGd3rNFWSmmlk3ItU%2Bsr7BhkEOzf87ari7So%3D
http://overanswer.com/en-us/read-book/NvrpY/setting-sales-appointments-how-to-gain-access-to-top-level-decision-makers.pdf?r=AYzoJLx1OKeteUxog8B%2FjNyijHNoTM2%2BiwRqKS6OO3Q%3D

Synopsis

How much business could you close if you could get access to the top level decision makers at
future accounts you desire the most? This book summarizes and relates a complete system of
actual step-by-step methods and winning scripts that get the meeting with those who can authorize
checks. Scripting and more scripting. Responses to resistance. Gatekeeper and voicemail
strategies. Methods to have more conversations. How to gain value from unreachables and "no’s."
How to follow-up efficiently and easily. How to generate more conversations with real
decision-makers. What to say after "Hello" to generate the conclusion you are worth 60 minutes of

someone’s time. Much more.
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Customer Reviews

DISCLAIMER: We (MichianaShopper.com) do not work with nor am | associated with Scott.
However, we did receive a copy of his book for evaluation...BUT...I did actually buy the book at first

and Scott called me and told me | was being given a copy to review. Why that is important is



because as the Publisher of a newspaper, we are given plenty of books and materials for review
purposes. | would have, and frankly still are more than willing to pay Scott much more than the
asking price for his books and CD’s. No hype...they are that valuable to my staff and me.With gas
being at the price it is, it made no sense to have our outside salespeople go out and make cold calls
and waste plenty of time trying to find qualified accounts much less the decision makers. Scott’s
approach to prospecting using the phone truly is one of the best and most "real world" usable
approaches | have come across. | know you have seen "scripts" of what to say in books that when
you read them they kind of sound good...yet when you try to use them in the field or on the phone,
you get a prospect that winds up serving your head BACK to you on a silver platter. Not with Scott’s
approaches. When | read through much of the "fluff" out there, you quickly get a sense of who has
really been in the streets. Scott’s street experience and savvy quickly makes itself very evident. |
can take a new person in my company, give them a script we created using Scott's examples, and
have a new person making initial prospecting calls and getting vital info within the HOUR! No more
of this spending all day long trying to learn a program that worked for the guy writing the book but

not for me...(sound familiar?
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